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Trade Calendar for South Carolina


 





Export-Import Banks Of The U.S. And China Announce Agreement To Increase Sales Of U.S.-Financed Exports To China - Export-Import Bank of the U.S. Chairman and President James H. Lambright recently announced an agreement with his Chinese counterpart that will lead to increased U.S. exports to China.  The completion of the negotiations between the Export-Import Bank of the U.S. and the Export-Import Bank of China will lead to increased sales of U.S. exports financed by loans for $20 million or less. These loans will be guaranteed by the Ministry of Finance of China and supported by an Export-Import Bank of the U.S. medium-term export credit guarantee. The negotiations occurred pursuant to the Framework Agreement dated January 24, 2005, between the Ministry of Finance of the People's Republic of China and the Export-Import Bank of U.S. The pre-negotiated form of standard Medium-Term Credit Agreement will benefit businesses in both countries. U.S. exporters and Chinese buyers can expect a substantial reduction in the time it takes to document the financing of their export sale. The chairmen of both banks encouraged those looking to take advantage of export credit transactions under the new Medium-Term Credit Agreement to submit applications. Interested lenders are also encouraged to participate; information is available at � HYPERLINK "http://www.exim.gov" ��http://www.exim.gov�, by calling 800-565-3946 (EXIM) and selecting option #2, or by calling 202-565-3946.  Source: U.S. Export-Import Bank





Opportunities in South Africa - The FIFA Soccer World Cup taking place in South Africa in 2010 has been the spur for a number of significant new infrastructure projects in the coastal city of Durban:  a new stadium, a new international airport and a dramatically upgraded transportation system. For more details on opportunities for U.S. companies, please visit the following link for the January edition of the U.S. Commercial Service in South Africa’s Update: � HYPERLINK "http://www.buyusa.gov/southafrica/en/401.html" ��http://www.buyusa.gov/southafrica/en/401.html�.





Request for Public Comments on 2005 WTO Ministerial Decision on Duty-Free, Quota-Free Market Access for LDC’s – The Trade Policy Staff Committee (TPSC) is seeking comments from the public on the full range of issues that may affect implementation of decisions that were adopted by WTO members at the 6th ministerial conference in December 2005.  These decisions relate to duty-free, quota-free market access for least developed countries (LDC’s).  Comments are needed by March 15, 2007.  For more information, go to: � HYPERLINK "http://tcc.export.gov/News/dutyfreequotafreeLDC.asp" ��http://tcc.export.gov/News/dutyfreequotafreeLDC.asp�.





Panama FTA Negotiations Near Completion – The U.S. concluded most negotiations with Panama on 12/19/06.  Panama’s predominantly service-based economy is a growing market for U.S. products and services.  The $5.25 billion expansion plan for the Panama Canal offers many new economic opportunities for U.S. providers of goods and services.  Specifically, a Panama FTA will provide expanded economic opportunities for U.S. manufacturers, workers, and farmers such as increased access to Panama’s entire services market, including financial services.  At this point, it is unclear when the FTA will be introduced to Congress.  Given that the President’s trade promotion authority expires this July, it is highly likely that it will be introduced before early summer.  For updated information, visit � HYPERLINK "http://www.export.gov/fta/panama/index.asp?dName=Panama" ��http://www.export.gov/fta/panama/index.asp?dName=Panama�.





Trade Mission to Saudi Arabia - The U.S. Saudi Arabian Business Council (USSABC) is organizing a Certified Trade Mission to Saudi Arabia in March. Israel Hernandez, Assistant Secretary for Trade Promotion and Director General for the U.S. and Foreign Commercial Service, will be participating in this initiative, which will put U.S. companies from a wide range of industry sectors in touch with opportunities in Saudi Arabia's booming market.  Interested companies can apply on-line through February 19th at the following website: � HYPERLINK "http://www.us-saudi-business.org/Files/BDTradeMissionFlyer.doc" ��http://www.us-saudi-business.org/Files/BDTradeMissionFlyer.doc�.





Trends in International Trade – A report issued in January 2007 states that November exports rose by twice the amount of imports ($1.1 billion versus $0.5 billion), resulting in the third consecutive monthly decline in the deficit.  To read the full report, go to: 


� HYPERLINK "http://www.commerce.gov/opa/press/Secretary_Gutierrez/2007_Releases/January/01-18-07%20Trends%20in%20Trade.pdf" ��http://www.commerce.gov/opa/press/Secretary_Gutierrez/2007_Releases/January/01-18-07%20Trends%20in%20Trade.pdf�.
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The U.S. Commercial Service  (USCS) Offices Serving South Carolina: 





USCS Columbia, SC


Ann H. Watts, Director


Tel:  803-732-5211


Jayne Woodward, Trade Specialist


Tel:  803-732-5214


Patrice Mickens, Field Support Spec.


Tel:  803-732-5220


Office Fax:  803-732-5241


� HYPERLINK "mailto:Office.Columbia@mail.doc.gov" ��Office.Columbia@mail.doc.gov�





The Columbia, SC office services the following counties: Aiken, Allendale, Bamberg, Barnwell, Calhoun, Chester, Chesterfield, Clarendon, Darlington, Edgefield, Fairfield, Kershaw, Lancaster, Lee, Lexington, Newberry, Orangeburg, Richland, Saluda, Sumter, York.�


USCS Charleston, SC


(843) 746-3404; 529-0305 fax


Phil Minard, Manager


� HYPERLINK "mailto:Phil.Minard@mail.doc.gov" ��Phil.Minard@mail.doc.gov�





The Charleston, SC office services the following counties: Beaufort, Berkeley, Charleston, Colleton, Dillon, Dorchester, Florence, Georgetown, Hampton, Horry, Jasper, Marion, Marlboro,Williamsburg�and supports Columbus, Brunswick, and New Hanover counties in North Carolina.��USCS Greenville, SC


(864) 250-8429; (864) 250-6729 fax


Denis Csizmadia, Manager


� HYPERLINK "mailto:Denis.Csizmadia@mail.doc.gov" ��Denis.Csizmadia@mail.doc.gov�





The Greenville office services the following counties: Abbeville, Anderson, Cherokee, Greenville, Greenwood, Laurens, McCormick, Oconee, Pickens, Spartanburg, Union.
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TRADE NEWS is the monthly newsletter of the U.S. Commercial Service, U.S. Dept. of Commerce in South Carolina.  It is distributed by email.  To correct, add or delete an address, send complete contact information to the Columbia USEAC at the email address or fax # above.
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 MARKET OF THE MONTH:  MEXICO









































Trade Problems? – Whether your trade problems are in foreign markets or in the U.S. market, there is assistance available to help protect your rights and level the playing field.  Go to � HYPERLINK "http://www.export.gov/tradeproblems/index.asp" ��http://www.export.gov/tradeproblems/index.asp� and check out what questions other exporters have already asked.  If what you need is not there, just send in your question!





Free Trade Agreements – This website is designed to help you learn more about U.S. Free Trade Agreements and how they can help grow your business.  Go to � HYPERLINK "http://www.export.gov/fta/" ��http://www.export.gov/fta/� to learn how your company can benefit from FTAs today!  





Upcoming International Trade Events:





U.S. Product Literature Center at All-Energy ’07 – Aberdeen Exhibition and Conference Center, UK – May 23-24, 2207 – Test the market at the UK’s largest renewable energy trade show and conference.  The U.S. Commercial Service is organizing a Product Literature Center (PLC) and a Business Information Office (BIO) at All-Energy ’07 that offers U.S. renewable energy firms the best opportunity to cost-effectively raise their international market profile, test market interest, collect live trade leads and identify potential partners.  U.S. Commercial Service staff will promote your business interests and capture the contact information of those companies interested in your products or services. All trade leads will be forwarded to you immediately after the event.  Cost:  $250.  For more information, contact Andrew Williams, Commercial Specialist, by telephone on +44-20-7894-0417 or by email at � HYPERLINK "mailto:Andrew.Williams@mail.doc.gov" ��Andrew.Williams@mail.doc.gov�.
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Mark your calendar now and plan to attend the South Carolina Global Business Forum.  Come learn more about opportunities in markets that hold great potential for South Carolina companies:  Canada, Mexico, CAFTA-DR, China, Australia and Vietnam.  In addition, service providers will be on hand to discuss how they can assist your company in developing and implementing strategies for the global marketplace.  Several South Carolina companies will be recognized during the luncheon for their international trade achievements and a networking reception will be held immediately following the program.  You don’t want to miss this event!





Presented by the South Carolina International Trade Coalition


More information coming soon!





Commercial News USA Schedule for 2007 - Each issue of Commercial News USA (CNUSA) reaches an estimated 400,000 readers worldwide in 176 countries.  Published 6 times a year, each issue features a special industry sector focus.  Below is the schedule of sectors to be featured for the remaining issues in 2007.  The deadlines for advertising in each issue are in ().


May-June	Business Services, Hotel/Restaurant/Food Processing, 


Information Technology, International Education	(March 9)


July-Aug	Consumer Products, Electronics Environmental (May 11)


Sept-Oct	Automotive, Manufacturing/Industrial Products (July 13)


Nov-Dec	Consumer Electronics, Health/beauty, Medical Equipment (Sept 14)


For details on how CNUSA can support your export strategy, see � HYPERLINK "http://www.export.gov/cnusa" ��http://www.export.gov/cnusa�.










































































Access Foreign Tariff Rates - Tariffs are duties (or taxes) applied to goods transported from one country to another, or on imported products.  Tariffs raise the prices of imported goods, thus making them less competitive within the market of the importing country.  Before you export to any country you should determine what the tariff rate is on your product(s).  For a tutorial on this process and access to current rates, see � HYPERLINK "http://www.export.gov/logistics/exp_001015.asp" ��http://www.export.gov/logistics/exp_001015.asp�.





S.C. Trade Mission to Northern Ireland - The Larne Enterprise Development Co. Ltd. (LEDCOM) and the York County Economic Development Board are seeking S.C. companies with an interest in participating on a Trade Mission to Northern Ireland in June of this year.  The target participants would be: 1) established technology based/export oriented companies with over 5 employees who are interested in joint ventures/licensing/import-export opportunities with Northern Ireland, Great Britain and the Republic of Ireland; 2) Companies wishing to establish a European presence and require facilities/incubation support; or 3) Start-up technology based companies who would be interested in licensing/joint venture opportunities as well as requiring incubation support with a base in the European market.  For more information, contact Teresa Curtice, Existing Industry Coordinator, York County Economic Development Board, 803-802-4300, � HYPERLINK "mailto:teresa.curtice@yorkcountygov.com" ��teresa.curtice@yorkcountygov.com�.  





Export Readiness Training (ERT) for S.C. Agricultural/Processed Food Companies in South Carolina  - The S. C. World Trade Center (SCWTC) and the S.C. Department of Agriculture are teaming up again to promote SUSTA’s (Southern United States Trade Association) Export Readiness Training.  To qualify, companies must have fewer than 500 employees and produce, process, or sell products with at least 51% U.S. origin. The free trainings will be held in Columbia, SC, once a month from March until August.  All companies whose products are over 50% agricultural and are interested in learning about exporting are invited to apply.   This will be the last year that the SUSTA training is offered so please take advantage of this opportunity!  For more information, contact Sarah Hays at the South Carolina World Trade Center at (843) 852-9890 or � HYPERLINK "mailto:shays@scwtc.org" ��shays@scwtc.org�. To read more about SUSTA, please visit: � HYPERLINK "http://www.susta.org" ��www.susta.org�.





Asia Pacific Business Outlook (APBO Conference - University of Southern California, March 26-27, 2007, Los Angeles, CA - Do not miss the premier networking event to expand your Asia / Pacific Business Knowledge, Contacts and Profits!  APBO 2007 brings the experts closer to you with 14 Senior Commercial Officers from American embassies, consulates and institutes in the following economies: Australia, China, Hong Kong, India, Indonesia, Japan, Korea, Malaysia, Mexico, New Zealand, Philippines, Singapore, Taiwan, Thailand, and Vietnam. For more information and to register, go to � HYPERLINK "http://www.apbo2007.com" ��http://www.apbo2007.com�.





Poland:  Expanding Opportunities – A business seminar and luncheon featuring presentations by The Honorable Victor Ashe, U.S. Ambassador to the Republic of Poland, and The Honorable Janus Reitzer, Ambassador of the Republic of Poland, will take place in Atlanta, GA, on Friday, February 9, from 10:30 a.m. – 1:30 p.m, at the Atlanta Metro Chamber of Commerce.  This event will also feature Mr. John McCaslin, Senior Commercial Officer, Commercial Section, U.S. Embassy in Poland; Mr. Roman Rewald, Chairman, American Chamber of Commerce in Warsaw; and Mr. Andrzej Kanthak, President, Poland Information and Foreign Investment Agency.  There will be a limited number of one-on-one appointments immediately following the program.  Cost for the seminar and luncheon is $40 per person.  Seating is limited.  To register, contact Alicja Drolet by phone at 404-962-4122 or by email at � HYPERLINK "mailto:adrolet@georgia.org" �adrolet@georgia.org�.





Focusing on the ITAR – A Seminar Series Designed for Beginners, Intermediates and Experts – This series will address a wide variety of issues and provide important information critical to industry professionals.  The two-day program analyzes key issues in ITAR controlled exports.  Learn for the experts how to implement successful export plans that complement best commercial business practices.  Seminar locations and dates are as follows:  Los Angeles – February 12-13; Boston – April 23 –24; Indianapolis – June 4-5; and Orlando – September 24-25.  For more information and to reserve your seat, go to � HYPERLINK "http://www2.ocr-inc.com/ocr/seminar/itar-seminar.aspx" ��http://www2.ocr-inc.com/ocr/seminar/itar-seminar.aspx�.
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Feb. 15	EXPORT FINANCING SEMINAR – S.C. DEC Export Seminar Series:  Mr. Dan Holt of the U.S. Small Business Administration will cover using finance tools to further expand overseas markets and sales.  Sponsors:  The S.C. District Export Council and the U.S. Commercial Service – Columbia   Location:  Midlands Technical College/Harbison Campus, Continuing Education Building, Room 113.  Time:  8:30 a.m. – 12:00 noon. (Registration begins at 8:30 a.m.) Cost:  $50 per person. For More Information and To Register:  Go to � HYPERLINK "http://www.buyusa.gov/southcarolina/exportfinancing.html" ��http://www.buyusa.gov/southcarolina/exportfinancing.html�.





Mar. 08	SYMPOSIUM FOR U.S. EXPORTERS: This training is designed for area companies of all sizes that wish to learn how to “find and finance” foreign buyers and increase their sales.  The symposium will also address special Ex-Im Bank programs for environmental and service exports, lease transactions, and small, minority-owned and woman-owned businesses.  Sponsors:  The U.S. Commercial Service, Small Business Administration, Export-Import Bank of the U.S. and Regions Bank   Location:  Greater Greenville Chamber of Commerce, 24 Cleveland Street, Greenville, SC Time:  8:30 a.m. – 12:00 noon.  Cost:  $39 per person – includes materials and breakfast. For More Information and To Register:  Go to � HYPERLINK "http://www.exim.gov/news/seminars/index.cfm" ��http://www.exim.gov/news/seminars/index.cfm� or call 202-565-3936.  Regions Bank Contact:  Susan Kintanar, VP, Global Trade Finance, – 770-206-5766.





Mar. 15	FOREIGN TRADE ZONES SEMINAR – Third Session of S.C. DEC Export Seminar Series:  Ms. Donnie Bailey Barnes, past president of the National Association of Foreign Trade Zones, will discuss why the Foreign Trade Zones in South Carolina are important to you, where they are, and how you can use them.  Sponsors:  The S.C. District Export Council, U.S. Commercial Service, Schenker Inc., and the S.C. World Trade Center.  Location:  Midlands Technical College/Harbison Campus, Continuing Education Building, Room 113, Columbia.  Time:  8:30 a.m. – 12:00 noon. (Registration begins at 8:30 a.m.) Cost:  $50 per person. For More Information and To Register:  Go to � HYPERLINK "http://www.buyusa.gov/southcarolina/foreigntradezones.html" ��http://www.buyusa.gov/southcarolina/foreigntradezones.html�.





Mar. 22	INCOTERMS –S.C. DEC Export Seminar Series: Are you connected with the buying or selling of goods internationally?  If so, you need to join us for this half-day introductory INCOTERMS course.  Sponsors:  The S.C. District Export Council, the U.S. Commercial Service – Columbia, DHL and the S.C. World Trade Center.  Location:  Midlands Technical College/Harbison Campus, Continuing Education Building, Room 102.  Time:  8:30 a.m. – 12:00 noon. (Registration begins at 8:30 a.m.) Cost:  $50 per person. For More Information and To Register:  Go to � HYPERLINK "http://www.buyusa.gov/southcarolina/incoterms.html" ��http://www.buyusa.gov/southcarolina/incoterms.html�.  (This is a repeat of the January 18th seminar.)





May 17	Save the Date!  TAKING ADVANTAGE OF NAFTA – AN INTRODUCTION TO THE NAFTA QUALIFICATION PROCESS - S.C. DEC Export Seminar Series  - More information coming soon!
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SAVE THE DATE!


Tuesday, April 24, 2007


9:00 a.m. – 4:30 p.m.


Reception:  5:00 – 6:30 p.m.


Columbia Metropolitan Convention Center














Mexico, a key neighbor and partner of the United States, presents tremendous opportunities for American firms looking to make sales abroad. Whether your company has an active international business development program or is looking to make its first overseas sale, Mexico is a great place to do business. With the new government of President Felipe Calderón, a long history of close commercial ties to the United States, and major plans for infrastructure development in 2007-2012, the time is right to focus your business goals on the expanding Mexican market. The U.S. Commercial Service in Mexico, through its broad and deep contacts in Mexican industry and government, is uniquely positioned to help your American firm find partners, financing, and close the deal.  For more information, go to: � HYPERLINK "http://www.export.gov/articles/Mexico_MoM.asp" ��http://www.export.gov/articles/Mexico_MoM.asp�
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