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Introduction
From 1989 to 2004 the population of veteran 
households in the United States continued to 
decline in number, as well as in relative share of 
the total population, reflecting the aging of the 
veteran population itself. In 1989, 23.6 percent 
of veteran household heads were 65 years of age 
or older, while in 2004 this age cohort had risen 
to 38.4 percent of veteran households. This study 
compares changes in the income and wealth of 
veteran and non-veteran households; veteran small 
business households with veteran non-business 
households; and veteran small business households 
with non-veteran small business households from 
1989 to 2004. It classifies all households with a 
business owner/manager or self-employed individ-
ual as a business-owning household. 

This study examines the likelihood that a house-
hold would be classified as high income or high 
wealth in two ways: high income in terms of earn-
ing $50,000 or more per year (in 1992 dollars) or 
high wealth of holding $1 million (in 1992 dol-
lars) and the likelihood that a household would 
be in the top 50 percent of income earners or 
wealth holders in the U.S. household population. 
This study uses the 1989 through 2004 Surveys 
of Consumer Finances (SCF), conducted by the 
Federal Reserve Board as its primary data source.

Overall Findings
Three major developments over the past two 
decades determined the levels and changes in the 
income and wealth of veteran households and 
veteran business households in the United States 
in comparison with the overall population. The 
number of veteran households declined from 1989 
to 2004 (from 28.6 millions households in 1989 to 
25.3 million households in 2004), the age compo-
sition of the head of the veteran households grew 

much older by 2004, and the percentage of small 
business owners in the population of veteran 
households declined (from 13.6 percent in 1989 to 
12.2 percent in 2004). They partly explained the 
findings that the likelihood of being high income 
has declined for these veteran small business own-
ers by nearly 24 percent while the likelihood of 
being high wealth increased by nearly 22 percent.

The regression analysis, which controls for such 
variables as age, suggests that veteran households 
generally had lower income than non-veteran 
households, veteran small business households 
had higher wealth than veteran non-business 
households, and veteran small business house-
holds had lower wealth than non-veteran small 
business households. Most importantly, there 
were no substantial changes (neither increases nor 
decreases) in the differences in income and wealth 
between veteran and non-veteran households, 
veteran small business and veteran non-business 
households, and veteran business and non-veteran 
business households from 1989 to 2004.

Highlights
• From 1989 through 2004, the number of vet-

eran households declined from 28.6 million to 25.3 
million, while non-veteran households rose from 
64.4 million to 86.8 million—an increase of 35 
percent for non-veteran households compared to a 
decline of 12 percent for veteran households.

• The number of households headed by business 
owners, including the self-employed, declined from 
6.4 million to 5 million—a decline of 22 percent 
as compared with an increase of 61 percent for the 
total business owner population during this period. 
In addition, the number of veteran households 
with a single business declined by 26.5 percent 
while the number of veteran households owning 
multiple businesses increased by 20 percent.
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• In the most recent year (2004), veteran house-
holders were older, less likely to belong a minority 
group, more likely to be male, and more likely to 
be married than non-veteran householders. Veteran 
householders owning a business were more likely to 
belong a minority group and less likely to be married 
than veteran householders not owning a business. 
And, veteran householders owning a business were 
older, less likely to belong a minority group, more 
likely to be male and more likely to be married than 
non-veteran householders owning a business.

• Aggregate income for non-veteran small busi-
ness households increased by over 67 percent, while 
aggregate income for veteran small business house-
holds decreased by nearly 17 percent.

• Aggregate wealth increased by nearly twofold 
for non-veteran small business households and 
increased by nearly 30 percent for veteran small 
business households.

• Veteran households were less likely to be clas-
sified as high income and have lower mean income 
than non-veteran households.

• Veteran small business (or self-employed) 
households were more likely to be classified as high 
wealth and have higher mean income and wealth 
than veteran non-business households.

• Veteran small business households had a lower 
likelihood of being classified as high income and 
wealth than non-veteran small business households.

• Veteran small business households had a lower 
probability of being high wealth and had a lower 
mean wealth than non-veteran small business 
households.

• When considering the changes from 1989 to 
2004,

–veteran households fared about the same as 
non-veteran households,

–veteran small business households fared about 
the same as veteran non-business households, and

–veteran small business households fared about 
the same as non-veteran small business households.

Methodology
This study utilized the Federal Reserve's Surveys 
of Consumer Finances from 1989 through 2004. 
The variables of interest include each household’s 
business ownership status, income, and wealth 
(including assets and debt held by members of 
the household). Small business owners included 

owner/managers with one business; small business 
owner/managers with more than one business; and 
self-employed individuals.

This study is primarily descriptive, using family 
income and wealth to compare veteran households 
owning at least one small business with veteran 
households not owning a business; and veteran 
households owning at least one small business with 
other (non-veteran) business-owning households 
from 1989 to 2004. The probability of being clas-
sified as high income and/or high wealth by each 
group was estimated; real mean income and wealth 
were compared; and the share of each group in the 
total family income and aggregate wealth in both 
years were estimated for comparison. 

Logistic regression models were used to assess 
the types of families and business owners more 
likely to be classified as high income or high 
wealth. Linear regression models were used to 
assess the types of families and business owners 
with higher log income and wealth.

This report was peer-reviewed consistent 
with Advocacy’s data quality guidelines. More 
information on this process can be obtained by 
contacting the Director of  Economic Research at 
advocacy@sba.gov or (202) 205-6533.
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Executive Summary 

The veteran population in the United States reflects a shrinking and aging 

population for the time period studied in this report. While the number of veteran 

households fell by over 11 percent from 1989 to 2004, the number of veteran small 

business households fell by more than 20 percent. Veteran small business households 

realized a 17 percent decline in aggregate income and 30 percent increase in aggregate 

wealth from 1989 to 2004. Veteran small business households typically had a higher 

probability of being high wealth than veteran non-business households; however, the 

differences between veteran small business and non-business households were unchanged 

(neither improved nor deteriorated) between 1989 and 2004. Veteran small business 

households (where self-employed individuals are excluded) typically had a lower 

probability of being high wealth than non-veteran small business households; however, 

the differences between veteran small business households and non-veteran small 

business households were unchanged from 1989 to 2004. In general, veteran and non-

veteran households with and without small businesses fared about the same from 1989 to 

2004.

Introduction 

The 1990s and early 2000s were marked by a substantial expansion in the U.S. 

economy. This rapid expansion raises the question: Who is earning the income and 

accumulating the wealth? A recent study by Haynes and Ou (2006) using the Federal 

Reserve Board’s Surveys of Consumer Finances data from 1989 to 2004 suggests that the 

likelihood of being high wealth increased at a somewhat faster rate for households 
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without any business ownership than for households with small business ownership. This 

study examines changes in income and wealth for veterans who are self-employed or own 

and manage small businesses, a population that has been shrinking and aging over the 

past two decades.

Background

A previous study by Haynes and Ou (2002) suggested that households with a 

small business owner actually saw their share of aggregate household wealth decline 

from 1992 to 1998. Interestingly, the only significant growth in real mean income and 

wealth occurred in households with no business ownership. In addition, the largest 

percentage growth in aggregate income and wealth was realized by households with no 

business ownership. A more recent study by Haynes and Ou (2006) using data from 1989 

to 2004 suggests that the likelihood of being high wealth increased at a somewhat faster 

rate for households without any business ownership than for households with small 

business ownership. This evidence suggests that other investments, such as public stock, 

produced a higher rate of return from 1989 to 2004 than investments in business ventures.  

A recent study sponsored by SBA’s Office of Advocacy examined self-

employment in the veteran and service-disabled veteran population (Open Blue 

Solutions, 2007). It found that veterans with a service-connected disability were less 

likely to be self-employed than other veterans, and that one-half to two-thirds of the 

difference in self-employment rates was due to service-disabled veterans not working at 

all.
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The general economic expansion of the 1990s and early 2000s has dramatically 

increased the wealth of some individuals while leaving others with more modest 

increases, or decreases, in wealth. While there has been ample discussion of the growth 

of businesses in the U. S. during the past 20 years, knowledge about the owners 

(individuals or households) that own privately held businesses in the U. S. is more 

limited. The public debate about wealth distribution and income inequality has centered 

around the divide of the rich versus the poor, or the wealthy versus the poverty-stricken, 

rather than those that owned and/or operated businesses versus those that worked for 

others or were unemployed. This current study utilizes the Surveys of Consumer 

Finances data from 1989 to 2004 to examine the financial progress of households with a 

veteran-owned business compared with other households. It examines changes in the 

distributions of income and wealth for three primary types of households with veterans: 

households not owning a business, households owning and managing only one small 

business (single business owners or self-employed) and households owning and 

managing at least one small business and owning other businesses (multiple business 

owners).

Empirical Considerations 

 This study will utilize the Federal Reserve Board’s Surveys of Consumer 

Finances (SCF) from 1989 through 2004 to evaluate changes in wealth and income for 

veteran households owning small businesses. The study of veteran households will 

examine the following: (1) Probability of veteran small business households being high 

income (greater than $50,000 annual income in 1992 dollars) or high wealth (greater than 
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$1 million net worth in 1992 dollars) in 1989 and 2004; (2) Changes in mean income and 

wealth from 1989 to 2004; (3) Changes in aggregate income and wealth from 1989 to 

2004; (4) Changes in number of veteran small business households from 1989 to 2004; 

and (5) Changes in the characteristics of high-income and high-wealth small businesses 

over this period of time.  

 The most important comparisons in this study are between veteran and non-

veteran, and business and non-business owning households. Veteran households owning 

a small business hereafter are called veteran small business households; veteran 

households not owning a business hereafter are called veteran non-business households; 

households owning a small business with no veteran present in the household are 

hereafter called non-veteran small business households; and households not owning a 

business with no veteran present are hereafter called non-veteran non-business 

households.

The first set of regression models will be employed to compare the progress of 

veteran households with non-veteran households using the following difference-in-

difference model specifications: 

INCOME = f(VH, Y92, Y95, Y98, Y01, Y04, VH*Y92 VH*Y95 VH*Y98 
VH*Y01 VH*Y04; age, race, gender, education, marital status, stock ownership, 
real estate ownership, professional practice occupation, number of income 
earners) 

WEALTH = f(VH, Y92, Y95, Y98, Y01, Y04, VH*Y92 VH*Y95 VH*Y98 
VH*Y01 VH*Y04; age, race, gender, education, marital status, stock ownership 
and real estate ownership) 

where . . . 
INCOME= high income (1=greater than $50,000 in 1992$), income in the 

upper 50 percent (1=upper 50 percent); or log income1

1 Log transformations of income and wealth are used in this study.  Both income and wealth are skewed to 
the right with large variances.  The log transformations make both distributions more normally distributed 
with a smaller variance. 
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WEALTH = high wealth (1=greater than $1 million in 1992$); wealth I 
the upper 50 percent (1=upper 50 percent); or log wealth. 

VH = veteran household, dummy variable; 
Yz= year dummy variable, where z=1992, 1995, 1998, 2001 and 2004; 
age = age of the household head (dummy variables for less than 35, 35 to 

44, 45 to 54, 55 to 64, 65 to 74 and 75 or older); 
race = race of the household head (dummy variables for White and and 

other);
gender = gender of household head (dummy variables for male and 

female); 
education = education level (categorical variables for some high school, 

high school graduate, some college, college graduate); 
marital status = marital status (dummy variables for married or otherwise); 
stock ownership = owns publicly traded stock (yes=1, no=0); 
real estate ownership = owns real estate (yes=1, no=0); 
professional practice occupation = professional practice (yes=1, no=0); 

and
number of income earners = number of income earners in the primary 

economic unit (household). 

 A second set of regressions compares the progress of veteran business households 

with veteran non-business households. The sample will include only veterans and the 

models will be specified as follows: 

INCOME = f(VSB, Y92, Y95, Y98, Y01, Y04, VSB*Y92 VSB*Y95 VSB*Y98 
VSB*Y01 VSB*Y04; age, race, gender, education, marital status, stock 
ownership, real estate ownership, professional practice occupation, number of 
income earners) 

WEALTH = f(VSB, Y92, Y95, Y98, Y01, Y04, VSB*Y92 VSB*Y95 VSB*Y98 
VSB*Y01 VSB*Y04; age, race, gender, education, marital status, stock 
ownership and real estate ownership) 

where . . .
VSB = veteran small business household, dummy variable; and 
all other variables are the same as above. 

A third set of regressions compares the progress of veteran small business 

households with non-veteran small business households. The sample will include only 

small business owners and the models will be specified as follows: 
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INCOME= f(VSB, Y92, Y95, Y98, Y01, Y04, VSB*Y92 VSB*Y95 VSB*Y98 
VSB*Y01 VSB*Y04; age, race, gender, education, marital status, stock 
ownership, real estate ownership, professional practice occupation, number of 
income earners) 

WEALTH= f(VSB, Y92, Y95, Y98, Y01, Y04, VSB*Y92 VSB*Y95 VSB*Y98 
VSB*Y01 VSB*Y04; age, race, gender, education, marital status, stock 
ownership and real estate ownership) 

The wealth equations don’t include the professional practice and number of 

income earner variables. When including households with a self-employed worker in the 

definition of business owners, several variables are not utilized because they are not 

reported for self-employed businesses. Those variables include number of employees, 

firm age, legal organization, standard industrial classification, and founding status.

A fourth set of regressions was added to this study to determine if veteran small 

business households fared better than non-veteran small business households. Self-

employed individuals are not included as business owners in these regressions. These 

regression models are specified as follows: 

INCOME = f(VSB, Y92, Y95, Y98, Y01, Y04, VSB*Y92 VSB*Y95 VSB*Y98 
VSB*Y01 VSB*Y04; age, race, gender, education, marital status, stock 
ownership, real estate ownership, professional practice occupation, number of 
income earners, number of employees, firm age, legal organization, standard 
industrial classification, founding status) 

WEALTH = f(VSB, Y92, Y95, Y98, Y01, Y04, VSB*Y92 VSB*Y95 VSB*Y98 
VSB*Y01 VSB*Y04; age, race, gender, education, marital status, stock 
ownership, real estate ownership, number of employees, firm age, legal 
organization, standard industrial classification, founding status) 
 where . . . 

number of employees = number of employees in the business 
(continuous);
firm age = age of the business (continuous); 
legal organization = legal organization of the business (dummy variables 
for partnership, sole proprietorship, subchapter s corporation and regular 
corporation); 
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standard industrial classification = standard industrial classification of the 
business (dummy variables for agriculture, construction/manufacturing, 
wholesale/retail and service/other);
founding status = founding status of the business (dummy variables for 
inherited, bought/invested and started); and 
all other variables are the same as above. 

 The analysis utilized univariate and multivariate statistics to examine households 

with and without a veteran small business owner. Small business households in this study 

generally include owners and self-employed individuals, except where the self-employed 

individuals are explicitly excluded. The next section reports the descriptive and analytical 

results of this study. 

Results (Tables begin on page 21) 

 Tables 1.1 through 1.3 compare veteran and non-veteran households (Table 1.1), 

veteran business (and self-employed) households to veteran non-business households 

(Table 1.2), and veteran business and non-veteran business households (Table 1.3) from 

1989 to 2004. The statistical analyses examine how these samples have changed from 

1989 to 2004. 

Table 1.1 suggests that veteran business householders are significantly older and 

somewhat wealthier; with somewhat higher incomes; more likely to have a college 

degree; less likely to be married; less likely to have income from wages and salaries, 

professional practice, non-taxable investments, other interest, dividends, or temporary 

assistance for needy families (TANF); and more likely to have social security/pension 

income in 2004 than 1989. In addition, veteran business householders are more likely to 

hold stock mutual funds, directly held mutual funds, thrift-type plans, and residential real 
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estate; and less likely to hold other financial assets, business assets, and other non-

financial assets in 2004 than 1989.

Non-veteran householders realized very similar changes from 1989 to 2004. They 

are more likely to be older, male, college-degreed, and wealthier, with higher incomes; 

more likely to have salary and wage income; and less likely to have other interest income, 

TANF income, and other income in 2004 than 1989. In addition, non-veteran households 

held more wealth in thrift-type plans and residential real estate and less wealth in other 

assets in 2004 than 1989. 

Table 1.2 examines veteran business (including self-employed) and non-business 

households from 1989 to 2004. Table 1.2 suggests that veteran business households are 

somewhat older, less likely to have professional practice income and dividends, and more 

likely to have social security/pension income in 2004 than 1989. Their wealth is more 

likely to be held in stock mutual funds, total directly held mutual funds, and residential 

real estate; and less likely to be held in other financial assets, vehicles, business, and 

other non-financial assets in 2004 than 1989. 

 Veteran non-business householders were substantially older, more educated, less 

likely to be married, somewhat higher income earners, and somewhat wealthier in 2004 

than 1989. In addition, they were more likely to have income from social 

security/pensions and less likely to have wage-and-salary income in 2004 than 1989. 

 Table 1.3 examines veteran business and non-veteran business households from 

1989 to 2004. The changes in veteran business households were addressed in Table 1.2. 

Non-veteran business households realized significant increases in the age and education 

level of the household head and in the income and wealth of the household from 1989 to 
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2004. Veteran business households realized significant increases in the age of the 

household head, but didn’t realize the significant changes in education level, income, or 

wealth. Several significant changes were realized in the structure of income and wealth 

by non-veteran business households. Most important, they realized a significant increase 

in the share of wage-and-salary income, and significant decreases in the share of wealth 

held in business assets, net equity in non-residential real estate, and other assets. 

In the most recent year (2004), veteran householders were older, less likely to 

belong to a minority group, more likely to be male, and more likely to be married than 

non-veteran householders. Veteran business householders were more likely to belong to a 

minority group and less likely to be married than veteran non-business householders. And 

veteran business householders were older, less likely to belong to a minority group, more 

likely to be male, and more likely to be married than non-veteran business householders. 

Please see Appendix A for additional details on the characteristics of the samples from 

1989 through 2004.

 Table 2 examines the probability of being high income (greater than $50,000 

annual income in 1992 dollars) for veteran and non-veteran households. The likelihood of 

being classified as high income has declined from just over 50 percent in 1989 to about 

35 percent in 2004 for all veteran households. Veteran households realized a more 

substantial decline in the probability of being high income than non-veteran households 

(12.3 percent decline for non-veteran households versus 30.0 percent decline for veteran 

households). Business households have realized a somewhat slower decline in the 

likelihood of being classified as high income than non-business households in this group 

of veteran households (22.9 percent decline for business households versus 31.4 percent 
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decline for non-business households). Self-employed-only households had a much lower 

probability of being high income for all years than small business households. 

Households owning a single business realized a substantial decline in the likelihood of 

being classified as high income, while households owning multiple businesses realized a 

slight increase in the likelihood of being classified as high income (34.7 percent decline 

for single business owners and 5.4 percent increase for multiple business owners). 

Overall, veteran small business households realized a more substantial decline in the 

probability of being high income than non-veteran small business households (4.1 percent 

decline for non-veteran small business households versus 23.9 percent decline for veteran 

small business households). 

 Veteran households were more likely to be high income than non-veteran 

households for all years 1989 through 2004 (Table 2). Veteran business households were 

generally more likely to be high income than non-veteran business households until 2001. 

The most recent sample in 2004 suggests that veteran small business households are 

substantially less likely to be high income than non-veteran small business households 

(51.6 percent for veteran small business households and 56.3 percent for non-veteran 

small business households). However, veteran households with multiple small businesses 

were still more likely to be high income in 2004 than non-veteran households with 

multiple small businesses. These univariate results should be used with caution because 

the results do not control for characteristics of the business owner or business. 

Table 3 examines the probability of being high wealth (greater than $1 million in 

wealth holdings in 1992 dollars) for veteran and non-veteran households. The likelihood 

of being classified as high wealth increased from 7.6 percent in 1989 to 8.7 percent in 
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2004 for all veteran households. Even though veteran households realized a substantial 

increase in the probability of being high wealth, they realized a much smaller increase in 

the probability of being high wealth than non-veteran households. Business households 

have realized a smaller percentage increase in the likelihood of being classified as high 

wealth than non-business households in this group of veteran households (15.0 percent 

increase for business households versus 29.7 percent increase for non-business 

households). Self-employed-only households had a much lower probability of being high 

wealth for all years than small business households. Households owning a single business 

realized a substantially greater increase in the likelihood of being classified as high 

wealth than households owning multiple businesses (13.5 percent increase for single 

business owners and 1.7 percent increase for multiple business owners). Interestingly, 

veteran small business households realized a significant increase in the probability of 

being high wealth (21.5 percent), while non-veteran small business households actually 

realized a significant decline in the probability of being high wealth (11.0 percent) from 

1989 to 2004. 

 Veteran households were more likely to be high wealth than non-veteran 

households for all years 1989 through 2004 (Table 3). Veteran business households were 

more likely to be high wealth than non-veteran business households for all years. The 

most recent sample in 2004 suggests that veteran small business households are 

substantially less likely to be high wealth than non-veteran small business households 

(28.3 percent for veteran small business households and 17.8 percent for non-veteran 

small business households). Interestingly, the gap between the veteran and non-veteran 

small business households increased substantially from just over 3 percent (20.0 percent 
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versus 23.3 percent) in 1989 to over 10 percent (17.8 percent versus 28.3 percent) in 

2004. These univariate results should be used with caution because the results do not 

control for characteristics of the business owner or business. 

Table 4 considers changes in inflation-adjusted mean income from 1989 to 2004. 

Mean income was unchanged for veteran households as a group. Mean income increased 

more for business households (8.2 percent) than for non-business households (0.7 

percent). For all years, households with only a self-employed resident had significantly 

lower mean income than households owning a small business. Mean income increased 

for small business households, although mean income increased at a slower rate for 

veteran small business households. Mean income declined substantially for veteran 

households owning a single business (16.3 percent) and increased for veteran households 

owning multiple businesses (8 percent). 

 Table 5 considers changes in inflation-adjusted mean wealth from 1989 to 2004. 

Mean wealth increased substantially for veteran households as a group (45.6 percent 

increase from 1989 to 2004). Mean wealth increased less for business households (51.5 

percent) than for non-business households (56.2 percent). Households with only a self-

employed resident had significantly lower mean wealth than households owning a small 

business for all years. Mean wealth increased substantially for small business owners, 

with the rate of increase being very similar for veteran and non-veteran households. Mean 

wealth increased less for veteran households owning a single business (33.3 percent) than 

for veteran households owning multiple businesses (42.5 percent). 

 Table 6 examines the change in aggregate income for veteran households from 

1989 to 2004. Aggregate income declined by just over 9 percent for veteran households 
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as a group from 1989 to 2004. Aggregate income declined more for business households 

(12.5 percent) than for non-business households (7.1 percent). Aggregate income for non-

veteran small business households increased by over 33 percent, while aggregate income 

for veteran small business households decreased by nearly 17 percent. Aggregate income 

doubled for veteran households owning multiple businesses (100 percent), but declined 

substantially for veteran households owning a single business (25 percent). 

 Table 7 examines the change in aggregate wealth for veteran households from 

1989 to 2004. Aggregate wealth increased by nearly 29 percent for veteran households as 

a group from 1989 to 2004. Aggregate wealth increased more for non-business 

households (44.4 percent) than for business households (16.9 percent). Aggregate wealth 

increased nearly twofold for non-veteran business households and increased by nearly 17 

percent of veteran business households. Aggregate wealth remained stable for veteran 

households owning a single business, but increased substantially for veteran households 

owning multiple businesses (77.8 percent). 

 Table 8 considers the number of households occupied by veterans and non-

veterans from 1989 to 2004. The number of veteran households declined by 11.5 percent 

from 1989 to 2004 in this study. The number of veteran households declined more for 

business households (21.9 percent) than for non-business households (8.5 percent). While 

the number of non-veteran business households increased by nearly 61 percent, the 

number of veteran business households decreased by over 21 percent from 1989 to 2004. 

The number of veteran households declined for households with a single business owner 

(26.5 percent) and increased for households owning multiple businesses (20 percent). 
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 Table 9 compares veteran households with non-veteran households from 1989 to 

2004 in order to assess how veteran households fared. This analysis controls for age, 

race, gender, education, marital status, public stock ownership, real estate ownership, 

professional practice occupation, and number of income earners. Veteran households 

were less likely to be classified as high income and had lower log income than non-

veteran households. The interaction terms suggest that veteran business households fared 

about the same as veteran non-business households from 1989 to 2004. However, log 

income estimates suggest that veteran households may have fared somewhat better from 

1989 to 1998 than non-veteran households. 

Table 10 compares veteran households with at least one business to veteran non-

business households from 1989 to 2004 in order to assess how veteran households with a 

small business fared. Veteran small business households (or self-employed individuals) 

were more likely to be classified as high wealth and have higher log income and wealth 

than veteran non-business households. The interaction terms suggest that veteran small 

business households fared about the same as veteran non-business households from 1989 

to 2004. 

 Table 11 compares veteran business (or self-employed) households with non-

veteran business (or self-employed) households. When considering all business 

households across all years, veteran business households had a lower likelihood of being 

classified as high income and wealth than non-veteran business households. Veteran 

small business households had a lower probability of being in the top 50 percent of 

household wealth and had lower log wealth than non-veteran small business households. 

The interaction terms suggest that veteran small business households fared about the 
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same as non-veteran small business households from 1989 to 2004. Some evidence 

suggests than veteran small business households may have fared better than non-veteran 

small business households from 1989 to 1995 (see high-wealth probability, highest 50 

percent wealth, and log wealth) and 1989 to 2004 (see high-wealth probability). 

Table 12 compares veteran small business (no self-employed) households with 

non-veteran small business-owning households. Control variables were added for 

characteristics of the business, including number of employees, business age, legal 

organization, industrial classification, and founding status. This analysis suggests that 

veteran-owned small businesses have a lower probability of being high wealth and have 

lower log wealth than non-veteran small business households. In two time periods, 1989 

to 1995 and 1989 to 2004, veteran-owned small business households appeared to have 

fared somewhat better than non-veteran small business households when changes in the 

probability of being high wealth and log wealth are considered.  

 The statistical significance and signs on the control variables were consistent 

across this set of regressions. Householders from 35 to 64 years of age were higher 

income earners than householders less than 35 years of age, while householders from 35 

to 75 and over were wealthier than householders 35 years of age or younger. Minority-

headed households typically earned less income and held less wealth than non-minority 

households. Households headed by women typically earned less than households headed 

by men. Householders with higher levels of education typically earned more income and 

held more wealth than households with lower levels of education. Married householders 

typically earned more income and held more wealth than non-married householders. 

Householders owning public stock and real estate earned more income and held more 
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wealth than householders not holding these assets. Householders employed in a 

professional practice occupation typically earned more income than those employed in 

other professions. And finally, households with more than one income earner typically 

earned less income than households with only one income earner. Further research is 

needed to determine who constitutes these households and assess the factors contributing 

to their financial success. 

Discussion

 Not only did the number of veteran households decline from 1992 to 2004 (from 

28.6 million households in 1989 to 25.3 million households in 2004), but the percentage 

of small business owners in the population of veteran households declined (from 13.6 

percent in 1989 to 12.2 percent in 2004).

The univariate results suggest that the likelihood of being high income declined 

for these veteran small business households by nearly 24 percent, while the likelihood of 

being high wealth increased by nearly 22 percent. Aggregate income declined by nearly 

17 percent, while aggregate wealth increased, however at a much slower rate than for 

non-veteran small business households.  

After controlling for characteristics of the business owner and business, the 

regression analysis suggests that veteran households had a lower probability of being 

high income and had lower log income than non-veteran households (Table 9). Veteran 

small business households had a higher probability of being high wealth and had higher 

log income and wealth than veteran non-business households (Table 10). However, 

veteran small business households had a lower probability of being high wealth and 

lower log wealth than non-veteran small business households (Table 12). The interaction 
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terms suggest that veteran small business households fared about the same as non-veteran 

small business households from 1989 to 2004.  

For the time period studied in this paper, the pool of veteran small business 

owners is aging and shrinking. Many of these small businesses are owned by older 

people, who are realizing somewhat lower earnings (as reflected in lower income) and 

who have accumulated more wealth. While veteran small business owners realized a 

higher rate of growth in the probability of being classified as high wealth, this result 

probably reflects small business owners in a later life stage than other non-veteran 

owners. When considering the changes between these two groups (veteran and non-

veteran small business households), the lack of significance of the interaction terms 

suggests that veteran and non-veteran small business households fared about the same 

from 1989 to 2004, and that neither group realized a significantly higher probability of 

being high income or high wealth. 
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Tables 1.1a – 1.1c 

Tables 1.2a – 1.2c 

Tables 1.3a – 1.3c 
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